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BHEAPEHUE NH®OPMAILIMOHHBIX CUCTEM KOMIIAEKCHOTO
1 CUCTEMHOTI'O YIIPABAEHU A B3AUMOOTHOIIEHUAMU
C AOHOPAMU B HEKOMMEPYECKHX OPTAHU3AIIUAIX KAK PAKTOP
IMOBBIMEHUA DO PEKTUBHOCTH UHTETPUPOBAHHBIX
GAHAPAVI3UHT OBBIX KAMITAHUI

Annomayus. Yupasaenue B3auMooTHOIeHusmu ¢ pAoHopamu (Donor Relationship Management)
IIPEACTABASIET COOOM CTPATernYecKHil II0AXOA, KOTOPBIH HeKOMMepUecKre OPraHHU3ALUK HUCIIOAB3YIOT
AAS Pa3BUTHS M HOAAEPYKAHHS IIPOYHBIX ¥ AOATOCPOYHBIX OTHONICHHUI ¢ AOHOpaMH. Takue AefCTBUS MO-
TyT BKAIOYATb B Ce0sI OTCAKMBAHIE B3AUMOAEHCTBHUS C AOHOPaMU, H3ydeHHe HX IPEATIOYTEHUIT K MoAe-
Aeit QMHAHCHPOBAHUS, TIPU3HAHMIE UX BKAAAA U IIPEAOCTABACHUE 3HAYMMOM HHPOPMAIIUHK O Pe3yAbTaTaX
HX TIOAAEPXKH. D PeKTHBHOE yIpaBAeHHe B3aHMOOTHOIIEHUSIMUA C AOHOPAMHU CIIOCOOCTBYeT yAepiKa-
HMIO AOHOPOB, IIOCKOABKY OHM YyBCTBYIOT, UTO UX II€HAT M yBaXXaloT. [lepcoHaAM3MpOBaHHOE U IIOCAE-
AOBaTeAbHOE HHYOPMHPOBaHHUE YKPEIASET AOBEPHUE 1 AOSIABHOCTD, IPeBpamjasi Pa3oBbIX XKepTBOBaTeAeH
B ITOCTOSIHHBIX CTOPOHHHKOB. VICIIOAB30BaHMe IIPOrPaMMHOTO 0becriedeH st AAS yIIPABACHUS AOHOPAMH
IIOMOTaeT HeKOMMepUYeCKUM OPTaHM3AIMAM OTCACXKHBATD 3THU AAHHBIE U aBTOMATH3MPOBAaTh OTHPABKY
IIepPCOHAAMBHPOBAHHBIX COOOIEHMI, a yA00HAs 6a3a AAHHBIX — IOHUMATD [PEATIOYTEHHMS U IIOBeAeHN e
AoHOpOB. Baaropapsi moapo6HO# HHGOPMaLK 006 HCTOPUM B3AUMOAEHCTBHSL C KAXKABIM AOHOPOM, €ro
Y4aCTHH B IIPONIABIX MEPOIIPHATUSAX U Cdepax HHTepeCcOB HeKOMMepPYeCKask OpraHH3aIisd MOXET aAAIl-
THPOBATh CBOU CTPATEINH KOMMYHHMKALIUN M B3ANMOAEHCTBHS II0A KOHKPETHbIe IOTPeOHOCTH 6AAroTBO-
pureaen.

Kawuesvie cao6a: ¢aHApaiisuHI, HHPOPMAIMOHHBIE CHUCTEMBI, KOMIIAGKCHOE M CHCTeMHOE
yIpaBAeHHME, CHCTeMa YIIPaBACHMS B3aHMMOOTHOIIEHMSAMH C AOHOPaMH, MOBBINIEHHE 3(PEeKTUBHOCTH,
MHTETrpUpOBaHHbIe GaHAPAH3UHIOBbIe KAMITAHHUH, HeKOMMepUYecKHe OpPTaHU3aITHHL.
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IMPLEMENTATION OF INFORMATION SYSTEMS FOR COMPLEX
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Abstract. Donor Relationship Management (DRM) is a strategic approach that nonprofit organiz-
ations use to develop and maintain strong and long-term relationships with donors. Such actions may
include tracking interactions with donors, examining their preferences and funding models, recognizing
their contributions, and providing meaningful information about the results of their support. Eftective
donor relationship management helps to retain donors because they feel valued and respected. Person-
alized and consistent communication builds trust and loyalty, turning one-time donors into permanent
supporters. Using the donor management software helps nonprofit organizations track this data and
automate the sending of personalized messages. A convenient database enables to track and understand
the preferences and behavior of donors. Thanks to detailed information about the history of interaction
with each donor, his/her participation in past events and areas of interest, a nonprofit organization can
adapt its communication and interaction strategies to the specific needs of the benefactors.

Keywords: fundraising, information systems, comprehensive and systematic management, donor re-
lationship management system, efficiency improvement, integrated fundraising campaigns, nonprofit
organizations
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Bompocs nudposusanuu  opraHu3anui
Kak ¢akTopa IOBBIIIEHUS HX 3PPeKTUBHO-
CTU HMCCACAOBaHBI B HAYYHBIX TPYAAX TaKHX
yuenslx, kak A.H. Baaanos [1], E.B. Bo-
pucosa [2], M.M. Moposos [3], C.B. IlIko-
auackuit, A.M. HappiceBa [4] u ap. Uc-
CAGAOBAHHS, IIOCBSIIlEHHbIe (QaHApPAH3UHTY
U MHTETPUPOBAHHBIM KaMIIAHWIM IO cOOpy
CPEACTB, OBIAM IIPOBEAEHBI TaKUMH YdeHbI-
mu, kak M.B. Msanos, H.B. Manosa [5],
AD. Mocosa [6], U.A. Cemenos [7],
A.C. Tapacosa [8], I®. Xycuytaunosa [9]
u Ap. OaHaKO BOIIPOCH BHeApeHHs HHPOP-
MALMOHHBIX CHCTEM KOMIIAEKCHOTO U CH-
CTeMHOTO YIIPaBACHHS B3aUMOOTHONIEHHUSIMU
C AOHOpaMH B HeKOMMepUYeCKHX OpraHU3aliu-
SIX KakK ¢pakTOpa NoBbImeHus 9P PeKTUBHOCTH
HMHTETPUPOBAHHBIX (AaHAPAN3HHIOBBIX KaM-
[AHUI OCTAIOTCS MAAOM3YYEHHON 06AACTBIO
COBpeMeHHOM HayKH.

IToa KOMITAEKCHBIM YIIpaBAGHHEM MOHH-
MaeTcsl TIOAXOA, KOTOPBIH OXBAaTBIBaeT BCe
acrexTsl paboThl opraHusanuu. IIpu Takom
YIIPaBACHHHU YYUTHIBAIOTCS BayKHEHIIIIe B3au-
MOCBSI3aHHBIE ¥ B3aMMO3aBHCHMbIe PaKTOPHI
BHEIIIHeH 1 BHYTPeHHeH CpeAbl OpraHU3aI[IH:

TEXHOAOTMYECKHE, SKOHOMHUYECKHE, IKOAOTH-
JecKHe, OpPraHHM3AIMOHHbBIE, AeMorpaduye-
CKHe, COLIMAAbHbIE, IICHXOAOTUYECKUE, TTOAU-
THYeCKHe U Ap.

CuUCTeMHBIN IIOAXOA IIPEATIOAAraeT y4eT
KOAMYECTBA U Ka4eCTBA BHYTPEHHUX U BHEII-
HUX B3aMMOCBSI3€Ml CHCTEMbI, AUHAMHKH HX
U3MeHEeHHl BO BpPeMeHH U IIPOCTPAHCTBE,
BBUIBAGHHE K HCIIOAb30BAaHHME HHTErpaliu-
OHHBIX CBOWCTB CHUCTEMBI, SIBASIIOIIUXCS pe-
3yABTQTOM BHYTPEHHETO B3aMMOAEHCTBHS
ee KoMnoHeHTOB. CHCTeMHOe yIpaBAeHHE
IOApa3yMeBaeT KOMITACKCHBIH aHAAU3 U Py-
KOBOACTBO AeHCTBUSIMHU B opraHuzanu. [Ipu
TaKOM ITOAXOAE PelleHNs] He MOT'YT OCHOBbI-
BAThCS HA PE3YABTATAX AESITEABHOCTH OTAEAD-
HBIX DA€MEHTOB, a IIPUHHUMAIOTCS C y4ETOM
KOMITAEKCHOTO aHAAM3a BCEX COCTABASIOLTUX
KOMITOHEHTOB.

IAaBHBIM ~HMHTerpalHOHHBIM KaueCTBOM
COLIMAABHBIX CHCTEM SIBASIETCSA IIOBBILIIEHHE
3¢ $PeKTUBHOCTH UX AESITEABHOCTH IO CpaB-
HEHHIO C PEe3yABTATUBHOCTBIO (YHKIIMOHHU-
POBaHMA Pa3pPO3HEHHbIX, HEOPTAaHU30BAHHBIX
oAeMEHTOB. KOMIIAEKCHBII M  CHUCTEMHBIHI
IIOAXOABI He HCKAIOYAIOT, a AOTIOAHSIIOT APYT
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apyra. MccaepoBanme Gartner, mposepéHHOe
B 2023 roay, MoKa3aAo, YTO KOMITAHUH C BbICO-
KAM YPOBHEM CHCTEMHOHM MHTErpaluu IIpo-
IIeCCOB AGMOHCTPHPYIOT B CpepHeM Ha 42 %
00Aee BBICOKYIO OIEPALIMOHHYIO 9(eKTHB-
HOCTD 1 Ha 38 % GOABLIYIO peHTa0eABHOCT 110
CPaBHEHUIO C OPTAHU3ALMAMH, HCTIOAb3YIONIU-
MH QpparMeHTapHbIe IOAXOABI K YIIPABACHHIO'.

Qandpatisune — 910 mporecc cbopa Ae-
HEXHBIX CPEACTB M APYTHX PeCypCOB AAL
MOAACP)KKU  COLIMAABHO 3HAYUMBIX ITPOEK-
toB. ITop pecypcamu moapasymeBaroTcs He
TOABKO AEHBIH, HO U YCAYTH, TOBaphl, 060-
pyAaoBaHue, MHPOpMALU, a TaKKe CBS3H
C KAIOYeBbIMHM QuUIypaMu B HYXHOH cepe.
KommaekcHas  daHApai3MHIoBas —KaMIla-
HUSL — 3TO (PaHAPAN3UHTOBAs AESTEABHOCTD,
B paMKaX KOTOPOM HCIIOAb3YeTCS EeAWHBIN
MOCBIA B TPAAMITMOHHBIX U HETPAAUITMOHHBIX
¢$aHApali3UHrOBbIX KaHaAaX. B koHeyHoM
cuéTe BCe COOOIIEHUS AOAKHBI AOIIOAHSTD
Apyr apyra. Kommaekcuole ¢aHApait3uHro-
Bble KAaMITAaHUU IT03BOASIOT HEKOMMEPYECKUM
OpraHM3alUsM OXBaTUTb HOBYIO ayAUTOPHIO
M AOOMTBCS MACCOBOrO OXBaTa B PaMKax
CBOUX QaHAPAN3UHIOBBIX aKIIUHL.

Iop unmezpuposanuvimu  pandpaiisunzo-
vy kamnanusmu (Integrated Nonprofit
Fundraising Campaigns) MOHUMAETCS Iie-
ABIM KOMIIAEKC CaMbIX Pa3HBIX aKTHBHOCTEH,
HalPaBACHHBIX HA IPHBAEYEHHE IIOXKEPT-
BoBaHuil. Ilop MHTErpHMpOBaHHBIMU KaMIIa-
HUSIMU TaKXKe 9acTO IOHUMAeTCs COYeTaHue
OHAQUH- U OAAMH-CTpaTernii cbopa CpeACTB —
HCIIOAb30BaHKME KAaK OHAANH-UHCTPYMEHTOB
(Hampumep, AeKTPOHHOM TOYTHL U COLJUAAB-
HBIX ceTell), TaK U OQAAIH-MeTOAOB (Hampw-

Mep, IPSAMOI IIOYTOBOM PACCHIAKK U MEPOIIPH-
SATIL) AASL CO3AQHHISL EAUHOTO 06pasa ACHOpa’.

Aas mospimeHHna 3¢ PeKTHBHOCTH HHTe-
I'PUPOBAHHBIX PAHAPAM3UHIOBBIX KaMITaHHM
CAeAyeT MPHMEHSTb CHUCTEMY YIIPaBACHIS
B3aMMOOTHOmeHusMH ¢ AoHopamu (Donor
Relationship Management, DRM), kotopas
npepcTaBasier coboit cucremy kaacca CRM
(Customer Relationship Management) aas
YIpaBA€HHsS B3aHMOOTHOIIEHUSMH C GAaro-
TBOPHUTEASIMU, AOHOPAMU U BOAOHTEPAME AASL
0AAroTBOpPUTEABHBIX POHAOB 1 HEKOMMepYe-
CKHUX OpTaHH3AIIUI.

YnpaBAeHe B3aUMOOTHOIIEHHSMH C AO-
HOpaMH, KaK IIPABUAO, [IPEATIOAATAET:
* CO3AAHHE YHHKAABHBIX BO3MOXHOCTEM AASI
Y9aCTHs, 2 He TOABKO IIOXK€PTBOBAHMS ACHb-
raMy, HaIpuMep, paspaboTKa BOAOHTEPCKIX
IPOTrPaMM HAH CIIEI}aABHBIX MepOIPHATHI;
+ peryaspHOe obuieHne U OOPaTHYIO CBA3b.
9T0 MOryT OBITH HHPOPMAIIMOHHBIE PACCHIA-
Ki, 0AaroAapCTBeHHBIe MHChMA. Taioke AAS
HOBBILIEHNS] YACPYKAHMS AOHOPOB IPOBOASIT
OIIPOCHI, YTOOBI BBLICHUTH, KaKyt0 HHPOpPMa-
LIMIO OHH XOTSIT IIOAY4aTh U KAKOH He XBaTaeT
HEeKOMMepUeCcKOH OPTaHU3AINH O €8 AeSTeADb-
HOCTH;
o IpHMeHeHHe HCKYCCTBEHHOrO HHTEAACK-
ta (panee — MU). U ucnoassyercs aas
[IePCOHAAUBAINN KOMMYHUKALIUY, CO3AQHI
KOHTEHTA, YIPaBACHNUS OTHOIIEHISIMY;
* HCIIOAB30BAHKE ABTOMATH3HPOBaHHEX DRM-
CHCTeM AASI yIIpaBAeHUS HHPOPMAIL[HeHt O AO-
HOPAX, IIPOLIECCOM [I0XXePTBOBAHUI, IIPHUBAE-
YeHMeM AOHOPOB M APYTHIMU aCIIEKTaMIL

AeTepMUHAHTHBIM IIPEUMYIIECTBOM  9¢-
($eKTUBHOTrO YIpaBACHMS B3aUMOOTHOLICHH-

' A Guide to Donor Relationship Management: Strategies, Tools, and Best Practices // Event Smart.
14.06.2024. URL: https://blog.eventsmart.com/2024/06/14/donor-relationship-management (aara

obpamenus: 03.10.2025).

* Integrated Fundraising: Combining Online and Offline Strategies //HelpYouSponsor.com. 18.12.2024.
URL: https://blog.helpyousponsor.com/integrated-fundraising-combining-online-and-offline-strategies

(aata obpamenus: 03.10.2025).
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SIMH C AOHOPaMH SBASETCS YAyUIIeHHe OIIbITa
B3auMoAeHCcTBUS ¢ HUMH. IlepconasnsupoBan-
HOoe obLjeHMe, CBOeBpeMeHHbIe 0AaropapHo-
CTH U peryasipHble 0OHOBAEHUS MH(OPMALH
O pe3yAbTaTaX UX MOKePTBOBAHUH MMO3BOASIIOT
AOHOpaM YyBCTBOBATb CBOIO 3HAYMMOCTb H BO-
BAe4eHHOCTD. [ToHMMast MOTHBBI U IIpeAIIouTe-
HH AOHOPOB U YYUTBIBAs HX, HEeKOMMepYecKue
OPTaHHU3AIIMU MOTYT CACAATD IIPOLIECC ITOXKEPT-
BOBaHHI 6OA€€e 3HAYMMBIM U [IPHUSTHBIM.

O¢dexTrBHASA CHCTeMa YIIPaBACHHS B3aH-
MOOTHOIIEHUAMH C AOHOPaMU MOXeT BBICBO-
OOAUTD BpeMsl AASL OPTaHU3ALIMUIA, YTOOB OHU
MOTAH COCPEAOTOYHNTHCS Ha 6OAe€e BAXKHBIX 3a-
AQYax, TAKUX KaK coop cpepcts. Kpome Toro,
AQHAAUBUPYSd U OILIEHHBas BOBAEUYEHHOCTDb
AOHOPOB,
MOT'YT BBISBASITh 3aKOHOMEPHOCTH U TeHACH-
LIV, HA OCHOBe KOTOPBIX PaspabaTbIBAlOTCs
Ooaee ILjeaeHanpaBAeHHbIe U 3(PeKTHBHBIE
cTpaTeruu cbopa cpeACTs.

Y106 HEKOMMEPYECKAM OpPraHU3ALIM

HEKOMMEpYECKHNE OpraHH3anu

BBICTPOUTD 3¢ PEeKTUBHbIE OTHOLIEHHS C AO-
HOpPaMH, CAEAYeT IPUAEP>KUBATHCS CAEAYIO-
IIMX PEKOMEHAALIMI:

« nposepeHue MeponpuaTui. HuuTo Tak He
COAKAeT C ayAUTOpHUel, KaK OpraHH3aIjHs
COBMECTHBIX MEPOIPHUATHUML;

« IIPOBEAGHHE OIIPOCOB CpPeAd AOHOpOB.
Heo6x0ANMO moAy4aTh OOpaTHYIO CBSI3b OT
CBOMX AOHOPOB, 3aAaBasl UM BOIIPOCHI U y3Ha-
Bas X TOUKY 3peHUS M MHeHHe. JTa HHPOp-
Malys MIOMOXXeT HeKOMMeP4eCKHM OpraHH3a-
LHsIM pa3paborars 3P PeKTUBHBIE CTPATEIUH;
+ BOBA€YeHIe BOAOHTEPOB. 3200TSICh O CBOUX
BOAOHTEpaX, HeKOMMepueckas OpTaHH3aIus
YKPEIIASIET CBSI3b C HUMU M TIOMOTA€eT PacIly-
PHUTD CBOXO CETb KOHTAaKTOB;

« IPEAOCTaBA€HHME AOHOpPaM HECKOAbBKUX
BapUaHTOB mOXepTBoBaHMiL. Heobxoaumo
IIPEAOCTABUTD )KEPTBOBATEASIM BO3MOXHOCTD
BBIOMPATh CIIOCOO BHECEHHSI CPEACTB, BKAIO-
9as Pa3oBble, PETYASPHbIE M 3alIAAHHPOBaH-
Hble TI0)KePTBOBaHMS;

¢ OpPraHM3AIMA PACCHIAKH AASL AOHODOB.
CaepyeT mOAAEPKHBATD CBS3b C AOHOPAMH,
OTIPABASSA MM aKTyaAbHble HOBOCTH, OTYeThI
O IIPO3PAYHOCTU U APYTOH IIeHHbIN KOHTEHT,
KOTOPBIN MOXKET OBITH MM ITOA€3EH.

IlocrpoeHne AOBEPUTEABHBIX OTHOIIE-
HMH C AOHOPaMHM HaYMHAETCA C HX M3yYeHH.
Heo6xopnMo cobpaTh pAaHHbBIE 00 MX UCTOPUH
HOXXePTBOBAHMI, HHTEPeCax, MPeAIOYTEHUAX
B OOIIIEHHH 1 MOAEASIX B3AUMOAEFICTBHLS, 9TO-
OBI IIOAYYHTb LieHHYIO0 HHPOpMALUIO U 3 Pex-
THBHO BBICTpanBarh pabory ¢ Humu. Haamane
HHPOPMAIMH O AOHOPAX IIO3BOASET HEKOM-
MepYeCKUM OPTaHH3AIMAM CErMEHTHPOBATh
CBOIO AOHOPCKYIO 6a3y U COOTBETCTBYIOIIUM
00pa3oM apanTUPOBATh CBOM CTPAaTerHy B3a-
umMopedicteus. Ompocer 1 GopMbI 0OpaTHON
CBSI3H TaK)Ke MOTYT IIOMOYb [OHITh MOTHBbI
U OKHAQHUS AOHOPOB.

Aas apPexTHBHOrO PYHKIIMOHUPOBAHMSA
OAQrOTBOPUTEABHON OPraHU3ALUM TpebyerT-
Cs CHCTeMAaTH3HUpPOBaTh OrPOMHOE KOAHYe-
CTBO CBsI3€il C CyObeKTaMHU AQHHBIX OTHOLIIe-
HHI, KOTOPbIe MOXXHO YCAOBHO Pa3A€AHTD Ha
TPHU KaTeTOPHHU: AOHODBI, IIOAOIIEYHbIE H BO-
aoHTephl. Hexommepueckas opraHumsarps
AOAKHA OCYILIECTBASTD yUeT, XpaHeHHe 1 aHa-
AU3 BCeX BMAOB KOMMYHHKALIMil C OpraHHU-
3aljped U CBSI3AHHBIX C HUMH ITePCOHAABHBIX
AJHHBIX. B Hacrosimee Bpems cymecTByeT
HEAOCTaTOYHOE KOAMYECTBO CIEIfHMaAM3HPO-
BAaHHBIX aBTOMATH3MPOBAHHBIX HH(pOpMaLy-
OHHBIX CHUCTEM YIIPAaBAEHHUS, KOTOPble MOTAH
OBI IIOMOYb HEKOMMEPYeCKUM OPTaHU3ALIIM
B pellleHnH IIOAOOHBIX 3apad. JacTo HeKOM-
MepYeCKUM OpTaHM3aIUsIM IPUXOAUTCS Te-
HepUPOBATh CBOM COOCTBEHHbIE CePBUCHI UAU
HCIIOAB30BAaTh HMEIOIMeCs MHCTPYMEHTBI,
TaKue Kak Tabauisl B Excel, AAst yAoBAeTBO-
peHHS CBOMX OpPIraHU3AI[MOHHO-YIIPABAEH-
YeCKHMX MOTPeOHOCTEH M pelIeHNs AAHHBIX
3apad. Vicroap3oBaHIe 9AKTPOHHBIX TabAMI]
Excel cumraeTcsi HeAOCTATOYHO HAAEKHBIM
u3-3a OOABIIMX OOBEMOB PY4YHOH pPabOThI,
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a CaMOCTOSITEABHO Pa3pabOTaHHbIE CUCTEMBI
HAXOAATCSL B 3aBHCHMOCTU OT KOHKPETHBIX
PaspaboTYMKOB, U HX CAOXHO HHTEIPHPO-
BaTb C APYTHMM HHCTPYMEHTAMH, TAaKHMHU
KaK PACCBIAKM, OYXTaATepHs M IIAQTeXHbIE
cepBUChL. AAd 3QPeKTHBHOTO YIIpaBAeHUs
$aHApPAH3MHIOBBIMK KOMMYHHKAITMSIMHE C AO-
HOpaMU HeKOMMEPYeCKHM OpTaHH3aIsIM
IPEAAAraeTCsl Taloke BAPUAHT KCIIOAB30Ba-
uus cucteM CRM (ympaBaeHust B3aumooT-
HOIIEHHAMH C KAHEHTAMH), KOTOpPbIE IHPOKO
NPUMEHSIOTCS. B OU3HEC-CTPYKTYpax peaab-
HOTO cekTOpa dKkoHOMUKH'. OAHAKO TpapH-
IIMOHHbIe KOMMepYeCK/e PellleH s He BCerAd
MIOAXOAST AASL HEKOMMEPYECKOTO CEeKTOPA U3-
32 HEAOCTATOYHOTO Pa3BUTHS PhIHKA U CAA0O-
ro (pUHAHCHPOBAHUS AASL CO3AQHUSI HEOOXO-
AHMBIX AOPaOOTOK.
Opranusarnuy,
MepYeCKOM AeSITEABHOCTDIO M IIPUBACUEHHEM
AOHOPOB, YacTO BBIOMPAIOT U3 PA3AUYHBIX
CHCTeM YIPaBAEHHS KAHEHTCKUMH OTHOLIe-
HUAMY, Takux Kak Bpmonline, amoCRM,
Bitrix 24, Salesforce m Elma. Opmako ux
HCIIOAb30BAHHE COIPSDKEHO C OIPEeAeACH-
HpIMU orpaHmdyeHusmMu. Hanpumep, ¢yHk-
roHaA amoCRM 4acTo oKasbIBaeTCs HEAO-
CTaTOYHBIM, IpoekThl Ha 6aze Elma moryt

3aHUMAKIUECAA HEKOM-

OLIEHUBAThCS B OOAee YeM ABA C IIOAOBUHOM
MUAAMOHA pybaeit, Bitrix Tpebyer 3Hauum-
TEABHOM IepepaboTKy Beb-caiirTa, a cepBepa
Bpmonline u Salesforce naxopsTcst 3a rpa-
HUILel, YTO He COOTBETCTBYET POCCHUICKOMY
3AKOHOAQTEABCTBY’.

ITyTreM BHeApeHUs CIIELMAAMZHPOBAHHBIX
CHCTeM BO3MOXKHO YAyYLIEHHE B3aMMOAEN-
CTBHS C ITOTEHIMAABHBIMU OAQrOTBOPHTEAS-
MU 1 puaaHTponamMu yxe Ao 30 % Ha HavaAb-

HOM 9TaIle U B Pasbl GOABIIIE IPH IPABUABHOM
pabore u ucroab3osanuu. CrucreMa, KOTOpast
HAaAQKEHA, yCTPaHsIeT IIOTPeGHOCTD B BBIIIOA-
HEHHMM MOHOTOHHBIX 3apad, obecrednBaer
OTCAEXHMBaHME BCeX GHHAHCOBBIX OIIEPAIIHH,
y4acTHe GAATOTBOPUTEAEH B aKIfMAX U KaM-
ABTOMATH3ALUI0  AOKyMEHT0060-
pOTa, MHTETPALUIO C CEPBHCAMH PACCHIAOK,
MAATEXXHBIMUA CHUCTeMaMM M 6a3aMM AQHHBIX
AOHOPOB®. COrAaCHO HCCAEAOBAHMIO PHIHKA
CRM or «Acconmanuu ¢aHApai3epoB>,
HCIIOAB30BaHHUE CITEI[HAABHBIX CHCTEM 3HAYM-
TEABHO IOBBIMAET 9PPeKTUBHOCTD PabOTHI
C AOHOpPaMH.

IToanonennsie DRM-cucTeMsl mpeacTas-
ASIIOT COOO¥ [TOAHYIO aBTOMAaTH3ALMIO — YIET

MTaHUSIX,

HOXXePTBOBAHHI 1 AOHOPOB, KOMMYHHUKALIHIO
C AOHOpaMH, Y4€T 6AArOTBOpPHUTEAEH, CIIOH-
COpoB, (QHUAAHTPOIOB, (PUHAHCOBBIA YYET.
B DRM-cucreme ecTb IpodHAb KAHEHTA
(kapTOuYKa KOHTaKTa), B KOTOPOM BHMAHA aK-
THBHOCTb IIO BCeM KAMIIAHMSAM: OTKPBIA AH
HOAYYaTeAb IHCbMO, KAMKHYA AU Ha CCBIAKY
HAH OTIIHCAACS L T. A.

DRM-cucteMa MOXeT OBITH MHTETPUPO-
BaHA C CEPBHCAMU AAS OTIIPABKH PeryASPHBIX
MaCCOBBIX PacchIAOK. Yepes cucTeMbl pacchl-
AOK PEaAM3YIOTCS IIPUBETCTBEHHBIE IIeIIOYKH
U PeryAsSpHasl PacChIAKA AASI TTOAIMCYHKOB
u poHOpoB. Cepsuchl pacceiaok ESP-kaac-
ca (Email Service Provider) mpeacrasastor
C0007t HHCTPYMEHT AASL MACCOBOJ OTIPABKU
nuceM. OHH MOTYT OTIPABASTh OOBIYHbBIE
MAaCCOBbIe PACCBHIAKH, TPHUITepHbIe U TpPaH-
3aKIMOHHbIe IHchbMa. Hampumep, mmcpMa
0 6polLIeHHO KOP3UHE Ha CaliTe, COOOI e s
O Craryce IAaTeXa, IMCbMAa O TOM, 4TO Ha
KapTe HEAOCTAaTOYHO CPEACTB AAS PeryAsp-

! Yro takoe DRM 1 Kak OHa [IOMOXeT OGAArOTBOPUTEABHBIM OpraHU3ALUAM HaAaauTb pabory? // Taxue
Aesa. 14.03.2018. URL: hittps://takiedela.ru/news/2018/03/14/drm/?ysclid=mggrul6s8g624991687

(aata obpamenus: 03.10.2025).
2 TaMm xe.
3 Tam xe.
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HOTO CIIMCAHMS, U APYTHe CepBHCHBIE CO00-
menus'. AAS TPUITEPHBIX PACCBIAOK OYEHb
Ba)KHA AOCTaBASIEMOCTD, CKOPOCTb AOCTaBKH,
BO3MOXKHOCTb OTIIPABKU OOABLIOTO KOAHYE-
CTBa IMCEM B KOPOTKHME CPOKH, TaK KaK dTH
IIFICbMA COAEPSKAT BAXKHYIO HHPOPMALIUIO AAST
noAydareas. DRM-cucreMpl IOMOraroT He-
KOMMEpPYeCKUM OpTaHU3aI[MsIM aBTOMATH3HU-
poBaTh IPOLeCChl B3aUMOAEHCTBUS C AOHO-
paMH, YBeAUYMBATb UX AOSABHOCTD, MEHATDH
MX CTaTyC: U3 IOAIIMCYMKA B CHHIA, U3 CHHIAQ
B PeKyppeHT.

B AeKa6pe 2018 ropa orTedyecTBeHHOE
pemenne Alerpo DRM (cucrema kaacca
CRM / ERP AAsl ynpaBAeHHsI B3aUMOOTHO-
MIEHMSIMH C 0AArOIIOAyYaTeASIMH, AOHOPAMH,
BOAOHTEPAMU U IPAHTOAATEASIMH AASL 6AArO-
TBOPUTEABHBIX GOHAOB U HEKOMMEPYECKHX
OpraHM3anuil) cTaAo AaypearoM Hammo-
HaAbHOU npemuu «lludpoBbie BepIIUHBI»>
B HOMUHALUK «/\ydlllee pelreHre AAST 0bec-
neveHust GU3HeC-KOMMYHHUKALIN » .

Hexommepueckue OpraHH3allMM  AOAXK-
HBl VIMETb
<HMHCTPYMEHTBHI
AMYHOE ¥ IIyOAMYHOE IIPU3HAHME, AOCTYII II0
IPHHIUIY YAEHCTBA B KAyOe, IIpeAOCTaBAe-
HHe MHPOPMAIHHY, HAIpHMep, OTYETOB HAM

BO3MOKHOCTb HCIIOAB30BaTh

BOBACUYEHHI>»>, TaKHE KakK

Pe3YABTaTOB HCCAGAOBAaHHM, BO3MOXXHOCTH
AASl HAAQXKMBAHMA CBA3eH, yJacTHe B YIIPaB-
AEHVH HAM Pa3paboTKe IOAUTHKH M MHOTHE
Apyrue.

Cucrema DRM MoxeT BAUSTH HAa BO-
BA€YEHHOCTb AOHOPOB CAEAYIOIIM 00pa3oM:
« IOBBINIEHHE AOSIABHOCTH. baaropaps moa-
HOM M CHCTEMAaTM3UPOBAHHOM I/IH(l)OpMaI_II/II/I
O IPEABIAYIIMX TIOXePTBOBAHUAX MOXHO

IPeAAOXKHUTD YEAOBEKY, HaIIpHMep, YBEAMIHUTD
pasMep peryaspHoro maarexa. Tawoke mpu
HOMOIJY YYTEHHBIX AQHHBIX MOXXHO BOBPEMS
HIO3APABASITb AOHOPA C AHEM POXAEHHS, IPH-
TAQIIATh HA MEPOIIPHUSATHS U TAaK AAA€e;

+ yBeAMYeHHEe KOAMYECTBA HOBBIX AOHOPOB.
MOHUTOPHHT UMEIONINXCSA AAHHBIX M CeTMeH-
TaIMA AyAUTOPHIL IIO3BOASIOT CAGAATDH BBIBO-
ABl O MAapKeTHHIOBOH CTpaTerMH U IIOHATH,
4TO M TA€ AEAAETCS IIPABHABHO M HEIIPABHAbB-
HO;

+ cerMeHTanus A0HOpoB. K pasHbM Tumam
AIOA€#T OYAYT 1 pasHbIe IOAXOABL Y KPYITHBIX
HKO wMmoxer OBITh HECKOABKO CTpaTermi
U cxeM OOILjeHHS C HECKOABKUMH THIIAMHU
JKePTBOBaTeAeH;

 aBTOMaTH3anus KoMmMmyHukanuit. Cucre-
Ma [O3BOASsIET HACTPAMBATh aBTOMATHUYeCKUe
IHCbMA II0 COOBITHIO, ABTOMATH3HUPOBATH
IIeIIOYKH IIHCEM AAS Pa3HBIX THIIOB AOHOPOB
u npouee [10].

Hcnoap3oBaHue IePeAOBBIX aBTOMATH3H-
POBAHHBIX TEXHOAOTUH IIO3BOASET HEKOM-
apdexTuBHO
YIPaBAATb AAHHBIMU O AOHOPAX, MEPCOHA-
AMBMPOBATh B3aHMOACHCTBUE U B KOHEYHOM
UTOTe YKPENASITh OTHOIEHHS CO CBOUMH CTO-

MeEp4YECKNM OpraHHu3anusIM

POHHUKAMHU.
K puckam, xoTopple MOTyT BO3HHKHYTb

HPI/I BHeAPeHI/IH I/IHq)OpMaLII/IOHHbIX CUCTEM

B HEKOMMEPYECKHX OPTaHM3AIMAX, OTHOCST-

8

« uHaHCOBbIe TPyAHOCTH (BHeApeHHe IUd-

POBBIX pelleHHil MOXeT ObITb 3aTPATHBIM

U TPYAOEMKHUM IPOLIECCOM;

e BHEADEHHE HEYAAYHbIX HAU HepaGOTa}O-

IIMX pelIeHUi (Ba)KHO, 4TOOBI B OpraHu3aluu

' Aybuxosa E. CRM-mapkeruar HKO «JKuBi»: Kak Mbl aBTOMAaTH3HPOBAAU IIPOLIECCHI U I'PAMOT-
HO OPraHU30BaAM Bce BHABL pacchiaok // Unisender.com. 11.12.2023. URL: https://www.unisender.
com/ru/blog/crm-marketing-v-nko/?ysclid=mgb820qe2n775700610#anchor-3 (aaTa  obpamenms:

03.10.2025).

2 Alerpo DRM (Donor / Fund Relationship Management) // Alerpo.com. URL: https://alerpo.com/

drm (aara obpamenus: 03.10.2025).
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BHeAPeHHe I/IH(l)OpMaI_II/IOHHbIX CHCTEM KOMITACKCHOI'O M CUCTEMHOT'O YIIPaBACHHUS
B3aMMOOTHOIIECHHSIMA C AOHOPpaMM B HEKOMMEPYECKMX OPraHU3alMiAX KaK Cl)aKTOP
ITOBBIIICHHA Sq)(l)EKTI/IBHOCTI/I MHTETpUPOBaHHbIX (PaHApaI;IBI/IHFOBI)IX KaMITaHUH

OBIAO eAMHOE TIOHUMAHUE, YTO TaKoe IHPpPo-
BU3AIIUSL, AASI Y€TO OHA Hy)KHA M KAK TOBAMSIET
Ha pabory);

+ IPOOAEMBI C KOMIIBIOTEPHON IPaMOTHO-
CTBIO COTPYAHHKOB, OCOOEHHO CTapIIero IIo-
KoreHus (MOXeT moTpefoBarbcs o6ydeHne
[IePCOHAAA HAM NPHBAEYEHHE BHEUIHUX CIle-
LIMAANCTOB);

+ IPOOAEMBI CO CTOPOHBI HAArOIOAYYATEACT
(nampuMep, 3aTpyAHEHHS IPH 0POPMAEHHH
ycAyr B IHGPOBOM BUAE, OCOOEHHO HpH pa-
6oTe ¢ MaA0OOeCIeYeHHbIMU U ITOXKHABIMU
AIOABMH);

 CAOXHOCTH BO B3auMmoaericTsuu ¢ IT-cre-
nuasucramu (MOryT GBITh 3aTPyAHEHHUS TIPU
BBIOOpe IPAMOTHOIO CIIELJUAAMCTA, OIIAQTE
€ro YCAYT, OPMYAHPOBKE TEXHIIECKHX 3aAQT
uAp.);

* yTeuka KOHUAEHIIMAABHON HHPOPMAIHI
HAM HEIPABHABHOE HCIIOAb30BAHHE AAHHBIX
(AA MUHMMH3ALIUM STHX PHCKOB HeOOXOAH-
MO paspaboTaTh CTpOrue MOAUTHKY be3ormac-
HOCTH M 3THY€CKHE IPHHITUIIBI HCIIOADP30Ba-
HYA HH@OPM&HI/IOHHBIX CHUCTEM, B TOM YHCAE
FICKYCCTBEHHOTO MHTEAACKTA).

EcAm  HexoMMep4ecKas  OpraHH3aIius
YIIPaBASIeT IPYIIION AOHOPOB, TO €l IIPUro-
AUTCSI HHCTPYMEHT AASI QHAAM32 AAHHBIX, KO-
TOPBI MO3BOAUT YBHUAETH OOLIYI0 KAPTHHY.
Takue uHCTpyMeHTHI, Kak Google Analytics,
Tableau u crermasusupoBasHble maardop-
MBI AASL QHAAM3Q AQHHBIX HEKOMMEPYECKHX
OpraHM3AINi, [O3BOASIOT BU3YaAM3HPOBATH
AQHHbIE, OIIPEAEASITh KAIOUEBbIe ITOKA3ATEAH
3¢ PeKTHBHOCTH U NPUHHMMATb PelIeHUs Ha
OCHOBe AaHHBIX. BHeApeHUe aHAAUTHUKY AQH-
HBIX [I03BOASIET HEKOMMEPYeCKMM OPraHH3a-
IUSIM  OTCA@XHUBATh 9PPeKTHBHOCTD CBOMX

KaMIIaHUH, TOHMUMAaTh, YTO HAXOAUT OTKAMK
y KX AOHOPOB, Ul COOTBETCTBYIOIIIM 00pa3oM
KOPPEKTHPOBATbh CBOU ITOAXOADIL.

Taxkum 06pa3oM, BHeApeHHe HHPOPMALY-
OHHBIX CHCTeM KOMITA€KCHOTO U CHCTEMHOIO
YTpaBA€HHA B3aMMOOTHOIIEHHAMH C AOHOPa-
MH B HEKOMMEPYeCKUX OPraHU3aIAX MOXET
HOBBICUTh 3¢ PEeKTUBHOCTD HHTETPHPOBAH-
HBIX GaHAPAN3MHTIOBbIX KAMITAHHUH.

K ocHOBHBIM npeumyujecmeam Takoro BHe-
APEeHUS OTHOCATCSI:

e ABTOMATHM3allMsl PYTHUHHBIX M HHTEAACK-
TyaAbHBIX TpoljeccoB. CucTeMa IO3BOASIET
BBIYMCASITD YCHEIIHOCTh M HEYCIEeNIHOCTb
IIO>KepTBOBAHUM, CerMEHTHPOBaTb AOHOPOB
Y [IPUCBAaUBATh UM OIIPeAEACHHBIH CTATYC;

o YyAyulleHHe KOMMYHUKAIIUH C AOHOPaMH.
CrucreMa CrIoco6CTBYeT IIepCOHAAN3UPOBAH-
HOMY email-MapKeTHHIY, CerMeHTAllUN U aB-
TOMATHYECKUM II0CAEAYIOIINM COOOIIEHUIM;
+ COBEpPUIEHCTBOBAaHHE YIIPAaBAEHM: AAHHBI-
mu. Cucrema mpepsaraeT HaAEXHbIe (QYHK-
OUH 6€30MaCHOCTH AQHHBIX M COOTBETCTBHS
HOPMATHBHBIM TpPeOOBAHUSAM AASI 3QIUTHI
uHPOPMALIUU O AOHOpPAX;

¢ OTCAEXHUBaHHE M OTYETHOCTb 00 apdek-
TUBHOCTU (aHApaisuHra. Cucrema Ipepo-
CTaBASIET AHAAUTHKY B PEaAbHOM BpeMeHHU
Y HaCTpauBaeMble OTYETHI;

 HHTerpanus c Apyrumu cucremamu. Cucre-
Ma CBSI3BIBAETCS C OYXIaATePCKUM IPOTrpaMM-
HBIM obecniedenrieM wuan ERP-cucremol,
naarpopmamu email-MapKeTHHTa U APYTUMHE
Ba)XHbIMU HHCTPYMEHTaMU;

« obaeryeHve corpypHndectBa. KomaHAbL
B PasHBIX MECTAaX MOT'YT 0€30IIACHO IIOAYYaTh
AOCTYI K HHPOPMALIUH O AOHOPAX 1 OOMeHHU-
BaTbCA €I0.
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